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MEET JOE: 
Joe Fitzpatrick graduated from The University of Nevada, Las Vegas in 1985 and began his 
career with Coldwell Banker in Margate, Florida, listing and selling real estate. Joe went on to 
manage the North Miami office and opened Century 21 Fitzpatrick Realty with family.  The firm 
became the top-ranked Century 21 company in Broward County, Florida. 
  
In 1991, Joe returned to Las Vegas where he began teaching and authoring real estate 
courses. He also continued on as Vice-President of Century 21 MoneyWorld, which was 
consistently ranked among the top 10 Century 21 firms in the world where he led the education 
division among other duties. 
  
Joe has authored and published over 30 real estate licensing textbooks and courses available on Amazon.com 
and which have been approved for utilization in several states.  He made a few stops along the way including 
being the Education Director at LVR.  You may recognize his voice from other online sites.  Living through sellers' 
markets and buyer's markets, Joe has experienced interest rate fluctuations of 17.5% and 2%.  He knows what it 
takes to stay successful in the business no matter what the market conditions may be. 
  
In 2021, Joe opened Fitzpatrick Real Estate School and continues to practice real estate in addition to his other 
responsibilities.  We trust you will find Mr. Fitzpatrick’s courses to be informative, interesting, and entertaining too. 
 

• CE Agreement 
The student participant must:  

• not miss more than 10 minutes of a 3-hour course; 15 minutes for internet connection 
issues. 

• direct their attention to the instruction being provided and refrain from engaging in activities 
unrelated to the instruction and distracting. 

• always have their cameras on and pointed to the student while the class is in session, 
excluding breaks. 

• in Zoom, display the name under which they registered. 
• must always have audio muted except when speaking to the group. 
• participate and respond when asked to by the instructor. 
• conduct themselves as they would in an in-person classroom setting. 
• be appropriately dressed for a classroom setting. 
• refrain from engaging in any activity that would be distracting to the instructor or fellow 

attendees such as using electronic/computer devices unrelated to the instruction, cell 
phone use, having conversations with other people, walking around, driving/riding in a 
vehicle, cooking, cleaning, etc. 

• complete the course evaluation immediately upon the conclusion of the course. 
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Course Overview: 

 
We deal with several contracts in our business: 

• Listing Contracts (ER) 
• Buyer Brokerage Representation Agreements (BBRA) 
• Purchase Agreements (RPA) 

 
 

Contract Clauses 
 

• We may have an understanding  of what the contracts say, but how good are we at explaining contract 
language to our clients? Do we understand and communicate the impact of these clauses on our 
clients? This course is designed to sharpen your presentation of these critical contract clauses to your 
clients. 

 
 

While we strive for excellence in explaining contracts to our clients, we must be careful not to engage 
in the unauthorized practice of law. 

 
NRS 645.254 Additional duties of licensee entering into brokerage agreement to represent client in 
real estate transaction. A licensee who has entered into a brokerage agreement to represent a client in a 
real estate transaction: 

 
6. Shall advise the client to obtain advice from an expert relating to matters which are beyond the 

expertise of the licensee; 
 
 

I. CRITICAL LISTING CONTRACT CLAUSES (Rev 0724) 
 

 

 
 

 
TERMS 

 
OPEN 

EXCLUSIVE 
AGENCY 

EXCLUSIVE 
RIGHT TO SELL 

The broker is entitled to a commission if that 
broker produces a ready, willing, and able buyer. 

 
YES 

 
YES 

 
YES 

 
The seller offers exclusivity to broker. 

 
NO 

 
YES 

 
YES 

The seller may sell the property himself without 
owing a commission. 

 
YES 

 
YES 

 
NO 
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Paragraph 2 
 

 
 
 

Paragraph 3 
 

 
 

Paragraph 5 
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Paragraph 14 

 
 

 
 
 
 
Paragraph 16 

 
 

 
 
 
 
 
 
 
Paragraph 21
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II. CRITICAL BUYER BROKERAGE REPRESENTATION AGREEMENT CLAUSES (Rev 0824) 
 

 

 
 

Paragraph 2 & 3 
 

 
Paragraph 4 
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Paragraph 6, 7, and 8 
 

 
 

 
 
 

9-14. “Boiler Plate” Paragraphs and Signatures  
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III. CRITICAL RPA CLAUSES  (Rev 1025) 
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Paragraph 2 

 
 

 
Paragraph 3 

 
 
 

 
 
 
Paragraph 4 
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Paragraph 5 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Paragraph 8 
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Paragraph 9 

 
 
 
 

 
 
 
 

 
 
 
Paragraph 11 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Paragraphs 18 & 19 
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Paragraph 22 
 
 

 
 
Paragraph 28 
 
 

 
 
 
Paragraph 28 
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IV. CONTRACT LAW 
 

 

NRS 645.005 “Brokerage agreement” defined. “Brokerage agreement” means an oral or written contract 
between a client and a broker in which the broker agrees to accept valuable consideration from the client or 
another person for assisting, soliciting or negotiating the sale, purchase, option, rental or lease of real property, 
or the sale, exchange, option or purchase of a business. 

 
NRS 645.254 Additional duties of licensee entering into brokerage agreement to represent client in real 
estate transaction. A licensee who has entered into a brokerage agreement to represent a client in a real 
estate transaction: 

1. Shall exercise reasonable skill and care to carry out the terms of the brokerage agreement and to carry 
out his or her duties pursuant to the terms of the brokerage agreement; 

2. Shall not disclose confidential information relating to a client for 1 year after the revocation or 
termination of the brokerage agreement, unless he or she is required to do so pursuant to an order of a court of 
competent jurisdiction or is given written permission to do so by the client; 

3. Shall seek a sale, purchase, option, rental or lease of real property at the price and terms stated in the 
brokerage agreement or at a price acceptable to the client; 

4. Shall present all offers made to or by the client as soon as is practicable, unless the client chooses to 
waive the duty of the licensee to present all offers and signs a waiver of the duty on a form prescribed by the 
Division; 

5. Shall disclose to the client material facts of which the licensee has knowledge concerning the 
transaction; 

6. Shall advise the client to obtain advice from an expert relating to matters which are beyond the 
expertise of the licensee; and 

7. Shall account for all money and property the licensee receives in which the client may have an interest 
as soon as is practicable. 

 
NRS 645.300 Delivery of copy of written brokerage agreement; receipt. When a licensee prepares or has 
prepared a written brokerage agreement authorizing or employing the licensee to purchase or sell real estate 
for compensation or commission, the licensee shall deliver a copy of the written brokerage agreement to the 
client signing it at the time the signature is obtained, if possible, or otherwise within a reasonable time 
thereafter. Receipt for the copy may be made on the face of the written brokerage agreement. 

 
NRS 645.320 Requirements for exclusive agency representation. Every brokerage agreement which 
includes a provision for an exclusive agency representation must: 

1. Be in writing. 
2. Have set forth in its terms a definite, specified and complete termination. 
3. Contain no provision which requires the client who signs the brokerage agreement to notify the real 

estate broker of the client’s intention to cancel the exclusive features of the brokerage agreement after the 
termination of the brokerage agreement. 

4. Be signed by both the client or his or her authorized representative and the broker or his or her 
authorized representative in order to be enforceable. 
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NRS 645.6056 Property management agreements: Requirements; contents. 
1. A real estate broker who holds a permit to engage in property management shall not act as a property 

manager unless the broker has first obtained a property management agreement signed by the broker and the 
client for whom the broker will manage the property. 

2. A property management agreement must include, without limitation: 
(a) The term of the agreement and, if the agreement is subject to renewal, provisions clearly setting forth 

the circumstances under which the agreement may be renewed and the term of each such renewal; 
(b) ) A provision for the retention and disposition of deposits of the tenants of the property during the term 

of the agreement and, if the agreement is subject to renewal, during the term of each such renewal; 
(c) The fee or compensation to be paid to the broker; 
(d) The extent to which the broker may act as the agent of the client; 
(e) If the agreement is subject to cancellation, provisions clearly setting forth the circumstances under 

which the agreement may be cancelled. The agreement may authorize the broker or the client, or both, to 
cancel the agreement with cause or without cause, or both, under the circumstances set forth in the 
agreement; and 

(f) If the broker intends to provide asset management services for the client, a provision indicating the 
extent to which the broker will provide those services. As used in this paragraph, “client” has the meaning 
ascribed to it in NRS 645H.060. 

 

NRS 645.633 Additional grounds for disciplinary action:  (f)  Failure to include a fixed date of expiration in 
any written brokerage agreement or failure to leave a copy of such a brokerage agreement or any property 
management agreement with the client. 

 
NRS 645.635 Additional grounds for disciplinary action: 

3. Failure to deliver within a reasonable time a completed copy of any purchase agreement or offer to buy 
or sell real estate to the purchaser or to the seller, except as otherwise provided in subsection 4 of NRS  
645.254. 

 

NAC 645.650 Periods for maintenance of certain records by broker and for provision of certain paperwork to 
broker. (NRS 645.050, 645.190) 

1. A broker shall keep complete real estate transaction and property management records for at least 5 
years after the date of the closing or the last activity involving the property, including, without limitation, offers 
that were not accepted and transactions that were not completed, unless otherwise directed by the Division. 

2. A salesperson or broker-salesperson must provide any paperwork to the broker with whom he or she is 
associated within 5 calendar days after that paperwork is executed by all the parties. 

https://www.leg.state.nv.us/NRS/NRS-645H.html
https://www.leg.state.nv.us/nrs/nrs-645.html
https://www.leg.state.nv.us/nrs/nrs-645.html
https://www.leg.state.nv.us/nrs/nrs-645.html
https://www.leg.state.nv.us/NRS/NRS-645.html
https://www.leg.state.nv.us/NRS/NRS-645.html
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